Common Themes [Session II – from Groups 1-3 Report outs]
· Collaborative Process
· Communication/Translation (of the Science) …+”bigger message” of value [trying to sell / Marketing] Defining Common Ground  
· [Administrators deal more with the PRESENT vs with the FUTURE] “What does it do for me to address the challenge of tomorrow while I deal with the challenges of today.”  [[That’s the only way to have the Capacity ]] .. convey the potential value of continuing this partnership / LCCs?
· Landscape Tools that Can Scale
· Lack of Capacity to implement 
· At local sales
· Lack capacity [Note its capacity to implement/utilize to incorporate into decision-making] to help show how to implement/Training (Who’s role – to be known/appreciated by our Practitioners?)  {need to incentivize utilization}
· Network of Network
· Translocation
· Capacity/implementation
· mobilizer
· (Economics) 
· Tie to other funding strategies
· [bookmark: _GoBack]Develop Local Economies
